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“Geography has made
us neighbors. History
has made us friends.
Economics has made us
partners. And necessity
has made us allies.”
- PRESIDENT JOHN F. KENNEDY

C.A.B C.
CANADA ARIZONA BUSINESS COUNCIL

Nearly 300 Canadian-owned companies now operate in
Arizona, and more are on the way. Twenty-five percent of
Arizona’s mining industry is now Canadian owned. In 2013,
1 million Canadians are expected to visit the state, and with
those visits will come tourism spending that could reach
$1 billion. This trend is setting new records for Canadians
looking to Arizona for both business and leisure opportunities.
Canada remains the state’s largest direct foreign investor.
The CABC is a dynamic organization that is sanctioned
by both the Canadian government and the state of Arizona.
We are your industry source for bilateral trade between
Arizona and Canada. We facilitate synergistic alliances with
senior industry leaders who are seeking strategic partnerships
with industries, including but not limited to aerospace, energy,
health, technology, banking and financial services, real estate,
software, manufacturing, and mining. Our members’ only
goal is to increase business through cross-border relationships.
Simply stated, we facilitate business marriages at the decisionmaking level. CABC members are business leaders, CEOs,
presidents, entrepreneurs, and professionals who will achieve
that $6 billion trade number.
The CABC will remain a strategic player for shaping
bilateral trade initiatives between Arizona and Canada in the 21st
century.
For those interested in learning more about the extensive
resources and expertise offered by our organization, I invite
you visit our website or contact me directly. Membership in the
CABC is by invitation only.

Toroweap, Grand Canyon National Park

A LETTER FROM THE FOUNDER & CEO

1.877.556.4159

In 2012, Canada became the United States’ largest direct
foreign investor. Over the last 18 to 24 months, the state of
Arizona has become a hotbed for Canadians wanting to live, invest,
or simply do business. Canada delivers a huge economic punch
across Arizona, so whatever your business interests may be,
Canada should be a number one target for your corporate sales and
marketing initiatives.
Over the last decade, the Canada Arizona Business Council
(CABC) has become the authoritative source on cross-border
bilateral trade and initiatives. Bilateral trade between Arizona
and Canada has evolved into a staggering $3.9 billion annual
partnership—excluding tourism. In 2012, the total Canadian
footprint in Arizona (Canada’s total influence on the state, in all
sectors) was larger than $6 billion. In 2013, bilateral trade and
direct foreign investments are likely to exceed $4.5 billion, and
we expect that level will grow to more than $6 billion by 2015.
Canada remains Arizona’s second-largest and most reliable
trading partner.

Sincerely,

R. Glenn Williamson
CEO and Founder
Canada Arizona Business Council
Conseil des affaires canadiennes en Arizona
E-mail: gwilliamson@canaz.net
www.canaz.net
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From the Publisher

T

he sole mission of the Canada Arizona Business Council (CABC) is to
increase bilateral trade opportunities between Arizona and Canada. They
accomplish this objective by creating synergistic alliances with senior industry
leaders who are seeking to increase business through strategic cross-border
relationships. I see it as one of the most effective private-sector organizations in the
country. This annual resource guide serves as a professional marketing tool for the
CABC and its members—members of the Canadian Council of Chief Executives and
C-level executives and government offices on both sides of the border. It is our hope that
the guide will also help to educate Canadian and American government offices/officials
as to the importance of this growing bilateral relationship between Arizona and
Canada—and why it needs to be elevated to the national stage.
Every feature in the guide has its own QR code, which allows anyone with a
smartphone to scan the code and view a digital copy of each article. It can then be
emailed to anyone in the world. If you read a story that you would like to share with a
friend or colleague, we encourage you to do so. The 2013 CABC Resource Guide can
also be read online at www.canaz.net.
Sincerely,

C.A.B C.
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On behalf of the Government of Canada I would like to take this opportunity to
welcome you to this special edition of the Canada Arizona Business Council’s Guide
to the opportunities that trade and investment with Canada presents for the Arizona
business community.

Canada and the United States are each other’s most important trading partners,
with over $710 billion of trade annually in goods and services. Canada is the second largest export market
for Arizona, after Mexico, with $3.9 billion in goods trade in 2012. 130,000 Arizona jobs depend on trade
with Canada. More than 200 Canadian companies are currently operating in Arizona across a diverse range
of sectors from aerospace, clean tech, mining, information and health technologies to financial services,
retail, real estate and renewable energy. Over 13,000 Arizonans are employed by Canadian-owned
businesses in the state.

Canadians love to visit Arizona, particularly during the winter, to enjoy the beautiful tourist
locations and warm weather with 704,200 Canadians visiting the state in 2011, an 8.3% jump in the past
year and a 176.5% increase since 2002. Almost 1 million Canadian visitors are expected in 2013. In
addition, the Canadian footprint in Arizona continues to grow. Over 100,000 Canadians reside
permanently in Arizona. Since 2010 Canadians have invested $1.3 billion in real estate with close to $500
million invested in commercial properties.

At our Consulate we promote and facilitate trade & investment between Canada and Arizona,
encourage dialogue and partnerships between stakeholders across the border and raise awareness of the
importance of Canada to Arizona. We encourage you to contact us at www.losangeles.gc.ca if you have an
interest in advancing this burgeoning relationship.

Under the enthusiastic, energetic leadership of Glenn Williamson, the Canada-Arizona Business
Council has been an important ally and partner. We look forward to working with the CABC to expand our
ties with Arizona and create opportunities for businesses on both sides of the border.
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AN INTRODUCTION
BY JAMES L. COPLAND

T

Canadian Parliament
Canadian Parliament has three parts: the Monarch
(the Head of State, represented by the Governor
General), the Senate and the House of Commons.
These three parts work together to decide on policies
and laws and examine the pressing issues of the
day.
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The Canadian government gathers at The Hill, a name
given to the place where three parliament buildings
are. The Center Block above contains the Senate and
Commons chambers—at the front is the Peace Tower
(above). The East and West Blocks contain offices and
meeting rooms for ministers and senators.

To canada

wo of the world’s largest countries
share both a long border and a
history of friendship. Canada’s
Prime Minister Stephen Harper and the
United States’ President Barack Obama
both have a conviction for maintaining
this bond between good neighbors. But
how much do U.S. citizens really know
about Canada?
Canadians seem to know a lot of
information about Americans—maybe
only because the United States seems
to have a louder media machine. Sure,
ice hockey and the Stanley Cup, maple
syrup, french fries with gravy,
North American elk, arctic fox, and
polar bears may come to mind when
Americans think of Canada, but
the diverse and multilayered national
identity of Canada is still unknown
territory to many Americans, especially
those living in states farther south of the
border.
Here are some facts about Canada,
which residents of the state of Arizona
in particular might want to brush up on,
since Canadians are now visiting Arizona
by the millions and are investing billions
there every year. Plus, it’s highly likely
that even greater numbers of Arizonans
will engage with Canadians in future
trade, tourism and cross-border business.
GEOGRAPHY
Canada is the world’s second-largest
country in terms of landmass, behind
Russia and ahead of the United States.
Canada and the United States share the
world’s longest open border between any
two sovereign nations, which stretches
about 5,500 miles coast-to-coast.

Above the 48 contiguous states, Canada
is divided into three territories (Northwest Territories, Nunavut, and Yukon)
and ten provinces: Alberta, British
Columbia, Manitoba, New Brunswick,
Newfoundland and Labrador, Nova
Scotia, Ontario, Prince Edward Island,
Quebec, and Saskatchewan. Canada
has a total population of 35 million,
comparable to that of California.
Canada’s f ive largest cities are
Toronto, Montreal, Calgary, Ottawa,
and Edmonton. Toronto’s population is
approaching 6 million, and the
population of Canada’s capital city,
Ottawa, exceeds 870,000.
Nonstop flight times between major
U.S. and Canadian cities range from one
to six hours; however, from Arizona,
many Canadian cities can be reached in
less than three hours. Canada recognizes
two official languages, English and
French, and nearly 3 percent of Canada’s
population speaks Chinese. Cree is
the most common of the aboriginal
languages, spoken by about 80,000
native Canadians.
HISTORY
As was the case on American soil,
aboriginal tribes lived on Canada’s land
for centuries before European explorers
arrived. Men from France and Britain
landed on and settled Canada’s Atlantic
shores late in the 15th century. A bit
later, in the 1700s, Spanish explorers led
by Juan Hernández arrived on Canada’s
Pacific shores. British explorer James
Cook charted the coast into Alaska. In
1849, the colony of Vancouver Island
was chartered, with Fort Victoria as the

center of trade with China.
In 1763, after the Seven Years’ War,
France ceded all its colonies to Britain. In
1857, Queen Victoria deemed Ottawa the
capital in 1857, but another ten years passed
before the federal dominion of Canada—
which at the time comprised four provinces
—was officially founded on July 1, 1867.
Canada separated from Britain in 1931
and gained its legal independence in 1982
with the Canada Act, becoming a sovereign
nation. Although Queen Elizabeth II
signed the act, she remains head of state
in the constitutional monarchy, which is
governed as a parliamentary democracy.
The governor general of Canada is the
queen’s official representative.
GOVERNMENT AND POLITICS
As part of the British Empire, Canada
flew the Union Jack, the flag of England,
until 1965. It then replaced the Union Jack
with the red maple leaf flag that has become
a well-known symbol of Canada’s sovereign
identity.
Canada’s federal election system differs
dramatically from that of the United States.
For example, in Canada, terms of office are
measured in weeks, not years. When the
prime minister of Canada calls an election
and parliament is “officially dissolved,” the
election process takes less than six weeks
before the newly elected government is
installed into power.
The governor general presides over
the Parliament of Canada and appoints
105 Senate members—on the advice of
the prime minister. All 308 members of
the House of Commons are elected from
electoral districts known as ridings.
Parliament meets in Ottawa. The
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The city of Vancouever has been ranked as
“the most livable city in the world” by the
Economist several times.

parliament buildings, as well as the
Library of Parliament, were built
between 1859 and 1866. The Tower
of Victory and Peace (Peace Tower)
was rebuilt in 1916 after a fire
destroyed the original structure. The
276-foot (92.2-meter) tower contains an
observation area and the carillon, a series
of 53 bells that weigh anywhere
from 9 pounds to 22,244 pounds (4.5
kg to 10,090 kg). Dr. Andrea McCrady,
the current Dominion Carillonneur,
regularly
entertains
visitors
to
Parliament Hill with musical recitals.
On the third floor of the Peace Tower is
the Memorial Chamber, a richly carved
room of gentle light built to honor
Canadians who died in the armed
conflicts in which Canada has sent her
sons to battle since Confederation.
Canadians and Americans have fought
side by side in two World Wars, Korea,
t he Per sia n Gu l f, Kosovo, a nd
Afghanistan. Canada’s armed forces have
supported the United States in the war
on terror but have suffered heavy losses
alongside American soldiers.
Canada’s armed forces have a long
8

and distinguished military history,
although they remain much smaller than
their American counterparts. Canada’s
full-time forces total roughly 65,000,
with another 45,000 in reserve. Canada
also has one of the world’s most elite
training schools for snipers, who train
at Canadian Forces Base Gagetown
in the province of New Brunswick.
Despite their size, Canada’s army, navy
and air force are held in high esteem by
the United States and all NATO nations,
who view the Canadian armed forces
as sophisticated, disciplined, and highly
trained.
The United States is Canada’s most
important ally and defense partner, a
relationship that has endured for more
than 50 years. Canada and the United
States have worked shoulder-toshoulder defending North America
through the bi-national North American
Aerospace Defense Command, better
known as NOR A D, which is
headquartered in Colorado.
TRADE
North America’s oldest commercial
corporation is the Hudson’s Bay

Company. It received its charter
from England in 1670. Trading posts
were spread across Canada so hunters
within and beyond established borders
using animal pelts as currency could
trade for manufactured goods such as
blankets, knives, tools, and cookware.
Hudson’s Bay Company still conducts
its retail business from its head office in
Toronto.
From this historic start, Canada and
the United States have been and are
today each other’s largest trading
partners. In 2013, bilateral trade between
Canada and the United States is likely
to exceed $750 billion, which equates
to more than $2 billion in goods and
services crossing the Canadian-American
border every day of the year. In
Arizona alone, bilateral trade has reached
$3.9 billion.
Canada plays a daily role in suppor ting the U.S. economy as the prime
global supplier of goods and services.
Canada is America’s largest and most
reliable supplier of energy products and
delivers 25 percent of all the crude oil
consumed by the United States. Upon

the approval of TransCanada Corp.’s
proposed Keystone XL Pipeline, daily
shipments to the U.S. will increase by
more 500,000 barrels per day to roughly
1.2 million. Although agreement on
this project is still to be realized, energy
self-suf f iciency, labor issues, and
environmental responsibility are factors
that both countries will evaluate for the
best and highest good of each.
Canada is a world leader in many
industrial sectors, including energy,
aerospace, manufacturing, agriculture,
bio-medical, pharmaceuticals, automotive,
technolog y, software development,
mining, and banking. As for banking,
money does make the world go
‘round, which is why in the realm of
international investment banking, it’s
nice to know that seven of the world’s 50
safest banks are located in Canada.
Unknown to many is Canada’s
leadership role in the global aerospace
industry. Today, Canada boasts the fifthlargest aerospace industry in the world,
behind the U.S., the U.K., France, and
Germany. In 2010, the aerospace sector
produced annual revenues of $21 billion
dollars (Canadian). The industry supports
employment for more than 80,000 people
across the country through companies such
as Bombardier of Montreal, a world
leader in the regional transportation and
aircraft sectors. Bombardier also has
operations in Arizona and was the
provider of the new SkyTrain, the
automated people-mover system at

Phoenix’s Sky Harbor International Airport.
Canadian aerospace firms excel in
aviation, engines/engine parts, repair
and maintenance, simulation, training,
and space technology. Canada’s aerospace
industry is predominately based in
Quebec, Ontario, Manitoba, British
Columbia, and Nova Scotia.
Seldom has the Canadian and
American dollar been at par for years at a
time. This unique dollar parity is a huge
welcome mat for creating numerous
strategic business alliances in the areas
of tourism, bilateral trade, and direct
foreign investment between Canada
and the U.S., particularly in Arizona.
The time is right, Arizona’s economy is
recovering, opportunities abound, and
both markets are looking to expand their
economic growth.
ECONOMY
Canada’s currency is the Canadian
dollar. At present, Canadians are
enjoying a vibrant personal economy.
Even though the rate of exchange is
about the same, a majority of Canadians
in general hold a higher net worth than
Americans. Most Canadians pay personal
income tax at a rate of between 34
percent and 45 percent. While
Americans are given the luxury of a
“mortgage interest tax deduction,”
Canadian tax law does not allow a
deduction for interest paid to mortgage
companies. Accumulating savings and
managing to pay down debt on large
purchases are a key priority for Canadians.

Canada has a bustling national
economy. At the last summit meeting
of the Group of Eight (G8, which
includes Canada, France, Germany,
Italy, Japan, Russia, the United
Kingdom, and the United States),
Canada’s total government debt burden
was ranked the lowest within the G8
economic community.
In contrast to the way Americans
pay for health care (private insurance
plans and limited government assistance
for the indigent) Canadians have enjoyed
a universal healthcare system since
1966.
Canadians are proud and passionate
about their country. They are great at
welcoming visitors. Canada is known
the world over for its natural beauty,
lush landscapes, great fishing and
hunting, hiking, golfing, skiing, and
traveling on the trans-Canadian
railway system. Canada is a diverse
country of culture, imagination,
innovation, and great accomplishments.
Its friendly people and warm hospitality
complement its natural beauty, and
Arizonans need to know it.
Find a Canadian citizen who owns a
second home in Arizona, and you’ll find
a great neighbor six months out of the
year, over the winter season. Ask them
about Canadian summers. And then you
will want to visit and explore Canada
with your family and friends…any time
of the year!

Turquoise Waters of Lake Louise, Alberta
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Long View, one of Canada’s
“TOP 50 BEST MANAGED COMPANIES” is NOW in PHOENIX!
Delivering IT Solutions and Services to Arizona companies!
PHOENIX | Dallas | Denver | Houston
Calgary | Edmonton | Toronto | Vancouver | Victoria

longviewsystems.com | info@longviewsystems.com | 1.866.515.6900

Aerospace Soars in Arizona
BY ED MARTINEZ

F

Where Business

Meets Pleasure
with 300+ Days of Sunshine

PROUD TO SUPPORT THE CANADA
ARIZONA BUSINESS COUNCIL
At Plaza Companies, we’ve seen first-hand the positive
impact that Canadian spending has in Arizona. Plaza
Companies is proud of its Canadian relationships and
our focus on ensuring their investments in Arizona are
profitable and productive.
Plaza Companies is a full-service real estate firm
specializing in development, leasing and property
management of a wide variety of real estate products and
properties. To learn how we can help your company, visit
www.theplazaco.com.

Hit the course, hit the rink and
hit your boardroom... all within minutes.
Glendale, Arizona is home to the NHL Coyotes,
NFL Arizona Cardinals & Spring Training Baseball.

See what Glendale can do for you!
623-930-2983 | Business@GlendaleAZ.com
www.GlendaleAZ.com

::
::
::

PEORIA | SCOTTSDALE | TUCSON
P 623.972.1184 | F 623.972.5554
WWW.THEPLAZACO.COM

rom the discovery of Pluto
to the present production of
unmanned aerial systems,
Arizona continues to occupy
a position at the forefront of aerospace
and defense. Unknown to many, however,
is Canada’s leadership role in the global
aerospace industry. Today, Canada is
ranked fifth in the industry, behind the
United States, the United Kingdom,
France, and Germany, and the United
States is Canada’s largest supplier of
aircraft parts and components.
Industry giants such as Raytheon,
Boeing, Meridian Aerospace Group,
General Dynamics, KinetX, Hamilton
Sundstrand and Honeywell, to name a
few, have made Arizona a major global
center for the aerospace and defense
industry, and there’s about $2 billion in
aerospace-related trade between Arizona
and Canada.
“All of these guys have a link to
Canada,” said KinetX Aerospace CEO
R. Glenn Williamson. “Canada is a huge
partner with the aerospace industry in
Arizona, and we at KinetX value our

Phalanx close-in weapon system live fire aboard
the USS John F. Kennedy.

deep relationships there. From aircraft to
spacecraft, the relationship covers it all.”
In the case of Raytheon, the missile
systems group for that company works on
the Canadian Phalanx gun system, which
provides defense against close-in air and
surface threats. Raytheon has a large
supplier base of parts and components
in Tucson, Arizona, including batteries
used in all of the missiles manufactured
in Canada.
General Dynamics has multiple facilities in
Canada, with the largest being located
in Calgary, and that Canadian link goes
back to General Dynamics C4 Systems in
Scottsdale. In May, the company received

a $16 million contract modification to
develop a high-/medium-power close-in
radar for the U.S. Army. “The close-in
radar system is the second in a new
generation of range instrumentation
radars that deliver cost-effective, digital
technologies and systems needed to meet
the Army’s goal of modernizing test
ranges in Alabama, Arizona, New Mexico,
and Maryland,” said Chris Marzilli, president
of General Dynamics C4 Systems.
Honeywell’s engine group provides
Bombardier, the third-largest maker of
airplanes in the world, with engines for
its CSeries jets, which are sold to Arizona
and operated under Mesa Airlines. The
planes are then leased to US Airways.
Honeywell Aerospace research &
development employs about 14,000
people worldwide, and although about
4,000 of those employees live in Canada,
they’re all managed from the corporate
headquarters in Phoenix.
“There’s only a handful of places in
the world where you can make aircraft
from tip to tail,” said Williamson. “We
make Apache attack helicopters tip to
tail. That means we’ve got a monstrous
supply chain in the middle of that. All the
transmissions that are put in the Apache
come from a Canadian company named
Northstar Aerospace.”
In 2011, in the spirit of fostering growth
between Arizona and Canada in the
aerospace sector, the Canada Arizona
Business Council helped sign an agreement
between Arizona State University and
Aéro Montréal. This agreement declared
the intent of both parties to work together
in local and international projects and
programs, and to exchange information
about training, conferences, and seminars.
Arguably, Canada and the United
States share the world’s largest and
most dynamic commercial relationship,
and expanding cross-border trade with
Canada is key to fostering mutual
economic growth.
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The All-Important Tourism Dollar

Montezuma Castle
National Monument
(90 minutes north of
Phoenix, 45 minutes south
of Flagstaff)

BY JAMES L. COPLAND

I

n 2013, more than 1 million
Canadians will visit the great state
of Arizona, where traveler spending
could reach $1 billion. The
undisputed winner in the annual “tourism
wars” for that all-important traveler dollar
(between Canada and Arizona) is clearly
Arizona. Canada seems to be asleep at the
switch when courting tourism dollars from
Arizona.
Tourism is a major driving force for
Arizona’s economy, just as it should be for
Canada and every major Canadian city—
especially those in western provinces that
are just hours away from America’s sixthlargest city, Phoenix. Located in Maricopa
County, the greater Phoenix area has a
population exceeding 3.5 million.
If you compare the annual tourism
numbers between Arizona and Canada
using traveler traffic heading in either
direction as the benchmark, Arizona is
still the overwhelming winner. It’s not
even close, as every year more Canadians
(in the millions) continue to make Arizona
a prime travel destination. And Arizona
welcomes this increasing traffic f low
because with it come the almost $1 billion

dollars in consumer spending that has a
huge impact on the state’s local economy.
On the reverse side, however, Canada is
obviously not a major travel destination
for most Arizonans. One might go so far
as to describe the number of Arizonans
heading north to Canada each year as
dismal. As a result, Canadian cities are
losing out on a potentially huge windfall
in tourism revenue. Given that most
Canadian cities don’t consider Phoenix
or Arizona a major source of tourism
income, it’s easy to understand why they
spend little (if any) money to attract
residents of America’s sixth-largest city…
then the embarrassing northbound travel
numbers make more sense.
Arizona understands the significant
value of the annual tourism dollar, which
is why tourism has become its No. 1
industr y. Today, Arizona is well
positioned to attract a large share of the
sun-destination travel category away from
Florida and next-door neighbors Nevada
and California, and it aggressively
advertises in major U.S. and Canadian
cities with campaigns that include transit
wraps promoting sunny Arizona. Arizona

has more to offer for less, offers a high
quality of life, boasts more than 300 days
of sunshine per year, and is one of the
most beautiful states in America. It’s clear
that Arizona is outspending all Canadian
cities for that all-important tourism dollar.
Arizona’s deputy director of tourism
gets it! He recognizes that a huge driving
force in sustaining the state’s economic
engine and ensuring a stable economy
comes directly from tourism—so the
department allocates substantial funding
to promote Arizona in annual advertising
campaigns that are aired in major
Canadian and U.S. cities. The results are
indisputable: In 2013, more than 35
million annual visitors (including many
Canadians) will make Arizona their
preferred travel destination.
Canadians constitute an essential
economic component of Arizona’s annual
tourism industry. Annually, they also
make up the largest foreign entity to visit
the state. In 2013, the number of
Canadians visiting Arizona could top 1
million, which would boost Canadian
visits to almost 20 percent of Arizona’s
total international visits.

Havasu Falls IN Supai, Arizona
(NEAR THE GRAND CANYON)
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Sedona, Arizona
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Arizona estimates that in 2013 visitor
traff ic to the state could reach 35
million—a figure that consists of travelers
from other states and other countries,
including Canada—and those visitors could
spend close to $20 billion while they’re
here. Yet even though many Canadian
cities are just hours away, during the
coming year only an estimated 158,000
Arizonans are likely to head across the
northern U.S. border, and total spending
by Americans visiting Canada this year is
pegged at only $80 million. Clearly,
something is missing from Canada’s
provincial tourism initiatives. By not
courting Arizona, an affluent U.S. market
that is only hours away, every Canadian
city is losing out on a huge revenue
opportunity.
Furthermore, Arizona’s government is
looking beyond tourism. It sees that tourism
can develop into bigger investment
opportunities and that the state can become
a gateway for direct foreign investment. As
CABC CEO Glenn Williamson so simply
stated, “In winter, a Canadian businessman
flies down for a round of golf in sunny
Phoenix. He later returns for a vacation,
bringing his wife and family. Not long after,
they decide to invest locally by buying a
house, so the family can enjoy warm winter
months in the region. … Then comes the
ultimate decision—to expand their
Canadian business operations to Arizona.”
It all starts with a simple round of golf in
the Valley of the Sun, and the story is
repeated time and time again.
Major Canadian cities wanting to lure
more Arizona visitors should ask, “Is the
tourism glass half full or half empty?” With
only an estimated 158,000 Arizonans
making the trek to Canada this year, it’s
obvious that all Canadian cities are losing
out on a vast untapped and highly lucrative
tourism market. Take eastern Canada, with
Montreal’s Old World charm and its
14

Niagara Falls, Ontario, Canada

awesome Laurentian Mountains, or Quebec
City, steeped in history with its cobblestone
streets and historic sites overlooking the
St. Lawrence Seaway, or Toronto, Canada’s
largest city and f inancial capital. All
Canadian cities have something to offer
and significant tourism revenue to gain,
but they must first recognize the available
opportunity and make the effort to attract
affluent and travel-minded Arizonans who
are only waiting for an invitation to
visit.
Even more obvious are the opportunities awaiting Canada’s western cities—such
as Calgary, Edmonton, Vancouver and
Victoria—all of which are just a short plane
ride from Phoenix. Calgary has a

WHY ARE ONY 158,000
ARIZONANS EXPECTED
TO VISIT CANADA
THIS YEAR?
population of about 1 million, compared
with the greater Phoenix area’s population
of 3.5 million. While an estimated 250,000
Calgarians flock to Arizona annually, how
many Arizonans head to Calgary? Calgary
has an annual rodeo called the Calgary
Stampede, which is considered to be one
the top 10 rodeos in North America—but
where is it talked about in Arizona? If, as
a whole, only 158,000 Arizonans visit the
entire country of Canada, the number
visiting Calgary can’t be very many. It’s
easy to see Calgary’s lost opportunity by
not targeting tourism in Arizona, and this
applies equally to every other western
Canadian city. For the same reasons that
more than a million Canadians each year
travel to Arizona ( just to get away for a
long weekend or a week of golf ), Arizonans
can also fly to western Canada. And, with

roughly 84 weekly nonstop direct flights
from Phoenix’s Sky Harbor International
Airport to Canadian cities, it’s easy to do.
Carriers that service these routes are West
Jet, Air Canada, and Phoenix-based US
Airways.
Here’s another reason Canadian cities
need to market themselves to Arizona: the
state’s legendary sweltering summer
months, during which daily temperatures
can rise to 120 degrees F (45 C) and drive
many thousands of Arizonans to cooler
regions. In fact, the actual number of
Arizona residents who escape the
oppressively hot local summers ranges from
350,000 to 400,000. Once again, with an
estimated 158,000 Arizonans traveling to
Canada in 2013, you can see that only a
fraction are heading to Canada when they
want to escape the summer heat.
All Arizonans need is an invitation to
visit Canada. Arizona certainly promotes
itself to Canadians. Just like Canadians,
Arizonans love the outdoors. That’s why
they live where they do. They hike, bike,
climb, canoe, fish, camp, ski, and golf. They
also love dining, theater, cultural events,
and historic sites. Every province in Canada
offers these activities, and so much more.
Any Canadian city wanting to increase its
tourism revenue should keep in mind that
Phoenix is America’s sixth-largest city and
thus should make Arizona part of its annual
tourism marketing budget.
With both currencies essentially at par,
the timing couldn’t be better for Canadian
cities to initiate a targeted tourism
campaign aimed at attracting more
Arizonans to visit Canada. To capitalize
on Arizona’s outbound tourism dollar,
Canadian cities need to put out the welcome
mat. Capturing that all-important tourism
dollar for their market takes not only a
commitment, but also an investment, and
making that investment today simply seems
to be smart business.

Royal Canadian Mounted Police
in OTTAWA, ONtario, Canada
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Businesses looking to relocate or expand in the
Greater Phoenix region can find a wealth of information
when they visit GreaterPhoenixRising.com

• Greater Phoenix is one of the top 10
spots for entrepreneurs.
• 750,000 Canadians come to Arizona
each year.
• Canadians contribute $6 billion in
direct foreign investment to Arizona,
through tourism, commercial and
real estate purchases.
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Find detailed information about the
area’s labor market, transportation
system, real estate space, and existing
business climate. The site features
key assets, start-up resources, and
international opportunities. It also
includes videos and testimonials
from top business leaders.
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Canada and Arizona: Partners in
Manufacturing a Better Future
BY JEFF BROWNLEE

O

nly the deepest, most integrated,
largest and most unique
relationship
between
any
two nations in the world can
produce unparalleled prosperity.
And no, I’m not talking about the
Canadian-born, American-made world
pop superstar Justin Bieber.
I’m talking about the high standard of
living and economic stability fostered by
business and governments between our
two countries.
Canada and the United States share
a relationship that transcends cultural
similarities like media and pop culture.

It is the largest, most unique bilateral
relationship in the world, one that spans
centuries and is built upon common
interests, ideals and values—values such
as democracy, human rights, the rule
of law, freedom, and the importance of
security. We share the longest border,
20 percent of the world’s supply of
freshwater in the Great Lakes, a long
tradition of defending our continent,
and 300 treaties and agreements.
Obviously, there is much more
linking the two countries than the threat
of Americans moving north if their
chosen presidential candidate loses.

Still, Americans say “y’all” and Canadians
say “eh.” Canadians stand by their flag
and Americans wave the stars and stripes.
Canadians say “sorry, sir” when someone
bumps into them, and Americans will
be the first to tell you they’re the most
powerful.
Dissimilarities in political platforms,
environmental concerns, and the future
of resources like oil persist. Some
economic imbalances, including Canada’s
enviable rebound from the 2008-09
recession as compared with America’s
ongoing struggle, demonstrate that we’re
each on our own sides of the 49th parallel.
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number of skilled tradespersons necessary to close labor gaps.
But the banners on the Canadian embassy in Washington
While industry looks for solutions and works with partners in
that read “friends, neighbours, partners, allies” couldn’t be
the government, the private sector, and the education system
truer of any two nations in the world.
to recruit as many domestic candidates as possible, the reality
This is especially accurate when looking at one particular
remains: the work is here, but the skills are not.
state: Arizona.
Hiring foreign workers is almost always the last option for
Arizona and Canada are important trading partners that have
Canadian companies, largely due to the uncertainty of the
seen a surge in new growth during the last few years. More
process, the time to secure appropriate individuals, costs
Canadians are ditching shovels for swimsuits and taking
involved, and resources required. So, any outsourcing in
advantage of a relatively weak housing market, while agricultural
Canada is a result of companies being unable to find enough
goods and other products continue to make their way north.
skilled laborers, forcing them to import expertise unavailable
Not only that, but trade in the manufacturing industry
locally.
(predominantly in transportation, aircraft, and engines and
Canadian manufacturers work hard to use the incentives
turbines) has contributed to the $3.9 billion exchanged
provided to them by government to keep their high-quality,
between the two regions in 2011.
high-paying jobs in the country. Much like measures that
That same year, Arizona imports from Canada totaled
promote investment in equipment and machinery to keep
$1.5 billion, while imports to Canada from Arizona exceeded
our industry modern and world-class, measures that benefit
$2 billion. Canada is the largest foreign investor in the state
employers for hiring domestically help to keep our citizens
of Arizona and had a footprint of more than $6 billion in
employed, money in our
2012, with more than 872,000
marketplace, and productivity
Canadians having visited.
and competitiveness high.
Arizona’s recent exponential
Colleges and universities on both
Most recently, the Canadian
growth has made it the fastestsides of the border need to turn
federal government announced
growing state in the U.S.,
in its 2013 budget an investment
with a 40 percent population
out more skilled workers who are
of $300 million per year
increase since 1990. This
capable
of
filling
the
growing
allocated to Canadian job
development
has
further
grants. The federal government
strengthened Arizona’s relanumber
of
manufacturing
jobs
and the provinces will each
tionship with Canada and its
match employer investments
manufacturing companies.
that remain open.
in skills training for new and
Canadian
Manufacturers
existing employees up to $5,000
& Exporters (CME) member
per worker. Commitments like this ensure that industry is
and Winnipeg, Manitoba-based manufacturer New Flyer
armed with the resources it needs to continue to expand its
Industries has announced that it will be building 120 new
local labor force.
buses for the Phoenix transit system, and in March 2013, a
With more than 1.8 million Canadians currently emCalgary-based supplier of heavy-duty mining equipment said
ployed in our manufacturing sector—a sector that generates 14
it was launching operations in Eloy, Arizona. The company,
percent of Canada’s gross domestic product (GDP)—companies
Elrus Aggregate Systems, will occupy a 71,700-square-foot
are committed to using all the tools at their disposal to
industrial facility previously used by another Canadian company
support jobs at home. From liaising with business groups to
that manufactured concrete light poles.
other members of industry, channels of the government, and
Amid ample and widespread discourse over the outsourcing
training institutions, manufacturers are constantly working to
of North American manufacturing jobs, it’s more important
find local answers to address their skills shortage.
than ever that we each stand on guard for the other and protect
And, as groups like CME continue to work with
the home of the brave.
stakeholders, the federal government, and industry to
The mismatch in skills facing Canadian industry means there
coordinate a national labor solution, Canada will continue to
are people without jobs and jobs without people. More than
rely on the one in seven jobs that rely on trade with the U.S.—
20,000 jobs in Canada’s manufacturing sector and 300,000
just as Arizona treasures its almost 130,000 jobs supported by
positions in Canadian small businesses are unfilled. Meanwhile,
bilateral trade.
colleges and training institutions are not churning out the
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Extraordinary Homes
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Serving Canadian buyers, local residents and those relocating to the
Valley of the Sun. We are a team of professionals who share over
100 years of luxury real estate experience. Please contact one of us today to
help you with your property needs. We look forward to hearing from you.

Propertiesof DesertMountain.com

RussLyon.com
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Canada Emerges as Largest Foreign
Investor in Arizona Real Estate Market
Arizona is a huge region of Canadian real estate purchases
BY MARY L. HOLDEN

N

ot many will argue this point:
During the last 18 to 24 months,
Canadians have kept both the
residential and commercial real
estate sectors afloat in Arizona. Canadian
banks and investment firms emerged
from the recent financial crisis in far
better financial shape than their American
counterparts, and with more investment
capital, they looked south to the United
States. Arizona has been, and likely
will continue to be, a major market for
Canadian investments. In 2012, Canadians
went on a buying spree, scooping
up more than 11,500 homes within

20

Maricopa County and generating billions
in new sales revenue. Across America,
purchases of U.S. homes by Canadians
more than doubled between 2007 and
2012, from 11 percent to 24 percent.
On the commercial side, Canadian
pension funds, real estate investment
trusts (REITS), and asset managers are
all acquiring large commercial portfolios
in the United States. Many Canadian
firms are divesting their Canadian assets
and investing the proceeds in the United
States. Three significant reasons for this
buying spree are: 1) the strength of the
Canadian dollar, which is at par with the

U.S. dollar, 2) the underperformance of
the U.S. real estate sector, and 3) the fact
that Canadian companies see the U.S.
market as a very attractive investment
opportunity.
Just ask former Canadian police officer
Diane Olson, who now leads her own
realty firm in Scottsdale, Arizona, that
specializes in helping Canadians purchase
unique residential properties in Arizona
and abroad. Olson and her experienced
realty team facilitate transactions for
clients looking to buy property in the
Grand Canyon State.
For Canadians looking to own personal

property in Arizona, there are three
main financial advantages for doing so.
Both property taxes and listing prices
are lower in Arizona than in California
and other states, and it’s also more
affordable to live in Arizona.
Another highly recognized realtor
group is the Desert Mountain division
of Russ Lyon, part of Sotheby’s International
Realty. This team of realty professionals,
located in North Scottsdale, Arizona
delivers more than 100 years of realtor
experience, and also caters to many
Canadians annually looking to purchase
luxury properties throughout the
Valley. Arizona and the greater Phoenix
market will always be an attractive
region to Canadians wanting to take
advantage of Arizona’s warm climate
and exciting lifestyle. Securing the
services of an experienced firm,
however, is of paramount importance
when it comes to executing a successful
real estate transaction.
Many Canadians who purchase
Arizona homes are doing so because
they are bringing new business to the
state. This is good news for Arizona
because these new businesses add jobs,
bolster the economy, and generate new
tax revenue … and this brings into play
the commercial side of Arizona’s real
estate industry.

Why are Canadians
investing so
heavily in the
Arizona?
   The commercial side has become a
huge magnet for foreign investment. For
example, in the second quarter of 2012,
the Phoenix metropolitan area ranked
as one of the top 10 U.S. markets in

terms of foreign investments, with the
total reaching nearly $320 million—
and almost half of that came from north
of the border. Phoenix-based broker
Dan Colton agrees that, just like in the
residential sector, Canadians have been
the predominant foreign investors in
the local Arizona commercial market
during the last year and a half to two
years. “We [Arizona] may slow down,
but we never stop growing,” Colton
stated. Many believe that the real estate
sector is gearing up for another run, and
the smart money is betting on America’s
sixth-largest city, Phoenix.
Almost 300 Canadian companies
have operations in Arizona, and a
whole new group of younger business
entrepreneurs is appearing on the horizon.
They are eyeing Arizona as a great fit
for their hard-working lifestyle. Apart
from simply looking to Arizona for
business properties and investments that
are more affordable than what is available
in Canada, this new generation of business
people is looking for the total package.
They see that government incentives are
making doing business here an enticing
option, that golf and the quality of life
in Arizona are unsurpassed, and that the
state is a great place to work, live, play,
and relax…that is why Arizona is on the
top of everyone’s list. This is also why
many Canadian funds and real estate
investment trusts (REITS) are divesting
themselves of their Canadian inventory
in favor of acquiring more U.S. assets
(in the tens of billions) that includes
hotels, condominiums, apartment and
office buildings.
However, when conducting any
commercial transaction, investors are
well-advised to secure the services of an
experienced broker. Colton Commercial
has been representing this aspect of
the real estate market in Arizona for
more than 25 years and serves numerous

Canadian clients. Foreign entities looking
to establish a presence in Arizona’s
commercial real estate sector need
local representation that provides a total
resource facility. By this I mean, connected
into the local infrastructure at all levels
of the purchasing process (knowledge of
the city/state bi-laws, permit requirements
and bank financing), as these are all
vital components in facilitating a smooth
commercial transaction.
Of the Canadian companies that
have staked a claim in Arizona, a private
equity firm—Kootenay Holdings, Ltd.,
based in Vancouver—was behind a large
commercial property purchase in Chandler.
Alliance Bank helped Kootenay finance
the purchase (through K2H Stellar LLC) of
a facility now known as Stellar Business
Park. Kootenay acquired four other Arizona
properties in cash transactions.
Arizona industrial space (as opposed to
office or retail space) also has become
an attractive investment for Canadian
business ventures because of an overall
lower cost per square foot in Arizona. A
good example is a purchase made in early
2013 by ZyTech Building Systems Inc.,
an Alberta-based lumber distributor and
manufacturer of roof trusses and wall
structures for both residential and commercial
construction. The company bought 27
acres of land and office space in Glendale,
Arizona. It plans to hire 300 workers and
expects in the next 10 years to generate
more than $3 million in sales, property,
and utility tax revenue for the city. As a
side note, ZyTech’s owner, Glenn German,
purportedly chose Glendale because it
is home to the Phoenix Coyotes NHL
hockey team. Canadians do need their
hockey fix!
Real estate opportunities, both residential and commercial, continue to abound,
and the chances are good that a Canadian
firm or family will be establishing new
roots in a community near you.
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Arizona: A Prime Target for FDI
BY JAMES L. COPLAND

I

n 2012, one third of all
foreign direct investment (FDI)
into the United States came
from Canada. Both countries

enjoy
an
economic
partnership
that’s unique in the contemporary
world. These nations share a border,
a compatible history, and the greatest
bilateral trading relationship of any
two countries on Earth. Canada’s stable
economy, reputable political environment,
and solid financial practices make Canadian
companies good business allies.
Canada currently boasts one of the
world’s most vibrant economies, and
Arizonans are becoming substantial
benefactors of Canadian direct foreign
investments. Canadian companies are
pouring capital into Arizona faster
than ever before, and this trend will
continue. In 2011, TransCanada finished
a $500 million-plus power-generating
station project in Coolidge, Arizona.
EPCOR Water USA has made more
than a half-billion dollar investment in
Arizona water systems. Bank of Montreal
purchased M&I Bank, spending more
than $4 billion and now has 60 branches
in Arizona. Bombardier, who won the
contract to create the PHX Sky Train
at Phoenix’s Sky Harbor International
Airport, continues to expand its Tucson
operations. Stantec and PCL from
Edmonton are expanding their engineering
service operations in Arizona.
The United States has become Canada’s
largest foreign investor. And the state
of Arizona, the city of Phoenix, and
the greater Phoenix area have become a
regional hotbed for Canadian investment,
covering a broad spectrum of industries.
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In 2012, Canada’s total (bilateral) trade
investment totaled $ 3.9 billion.
There are many people on both sides
of the border who agree that during the
height of Arizona’s recession, Canadian
investors were a financial lifesaver for the
state. Billions of Canadian dollars were
spent in the tourism, real estate, and direct
foreign investment sectors. In 2012, no
other single country spent or invested
more in the United States than did
Canada.
The Canada Arizona Business Council
(CABC), a Phoenix-based organization
founded by Montreal native and highly
successful industry veteran R. Glenn
Williamson, refers to Canada’s total
influence in Arizona as the “Canadian
footprint.” This footprint includes FDI,
bilateral trade, real-estate purchases,
travel, and tourism. By 2015, the CABC
sees the value of this investment footprint
rising to $6 billion.
Bilateral trade between Canada and
the United States (and specifically
Arizona) is rising dramatically. For
Canadian companies heading south
to do business, Arizona’s government
and climate offer significant long-term
incentives and benefits for investing in
the state. On the northern side of this
equation, Canada lures U.S. and Arizonabased businesses to conduct business
on their soil through lower corporate
tax rates, concessions, and government
incentives. It’s a great partnership.
In terms of population numbers,
Arizona is the second-fastest growing
state in the United States. As to trade,
after Mexico, Canada is Arizona’s secondlargest trading partner. Arizona’s

government is fiscally sound and has
a budget-conscious focus that is offering
the key corporate incentives necessary
to attract Canadian investment to its
doorstep. And Arizona is ahead in this
regard because, the four states that share
a border with Arizona offer less financial
stability to Canadian investors.
The Canadian dollar is on par with the
U.S. dollar, Arizona’s economy is improving,
and the state’s government is eager to
attract Canadian business. Arizona’s
governor and legislators recognize
the investment potential, and they are
aggressively soliciting direct investment
from Canada.
Arizona’s economic recovery is on
the move. It’s rising fast and capturing
the attention of Canadian companies.
With the state’s higher quality of life,
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For Investment Capital, Head to Canada
BY Robert K. Rogers and Christopher J. Rogers

I
In 2009, Montreal-based Bombardier
Transportation signed contracts with the
City of Phoenix to supply, operate and
maintain an INNOVIA APM 200 automated people
mover system at Phoenix Sky Harbor International
Airport in Arizona. The system began in April 2013.

lower cost of living, and excellent year-round weather,
a business-friendly state government, a centrally located
transportation network that serves the Southwest and the
rest of the country, it’s no wonder that some 300 Canadianowned companies have already chosen Arizona to expand their
operations or establish their U.S. roots.
The financial bloodline between Canada and Arizona is
called “trade,” and Arizonans are confident that it always will
be. Bilateral trade between Canada and Arizona appears to
have a long a very bright future.
Bilateral trade between Canada and Arizona covers a
wide spectrum of exports and imports. Tourism aside, these
areas include aerospace parts and manufacturing, food,
telecommunications, medical equipment, banking, technology,
construction, mining, and renewable energy. Despite the
significant exports from the United States to Canada, this
next fact may be difficult to fully comprehend: Even though
less than 1 percent of U.S. businesses export anything, those that
do export 60 percent of all goods directly to Canada. Canada purchased
more goods and services from the United States than the
combined buying power of the European Common Union
26

(ECC). More than 10 million American jobs rely on the
trade between Canada and the United States for their
survival. Within the state of Arizona, that number currently
totals almost 130,000 and is climbing higher every year as
trade between the two regions continues to increase.
Under the vision of R. Glenn Williamson is the highly
successful Canada Arizona Business Council, an elite
professional organization he founded and now serves as its
CEO.
Williamson stated, “Whether it’s Honeywell engines
being exported to Quebec for use in Bombardier jets, aircraft
parts manufactured by Hamilton Sundstrand exported to their
sister company, Pratt & Whitney, in Montreal, or Scottsdalebased General Dynamics C4 [GDC4] Systems working with
its Calgary-based subsidiary of the same name, the list goes
on and will continue to do so for the foreseeable future. The
bottom line is that Canada continues to make the USA and
Arizona its number one investment market.”
“The CABC will play a strategic role for shaping bilateral
trade alliances between Arizona and Canada in the 21st century,”
shared Holly Mechsner, the CABC director of development.

f you are in business, you know
that capital (or the lack thereof )
can make the difference between
exploding into a market, or simply
exploding. All too often, leaders of some
of the most promising companies in
Arizona find that impressive growth
potential, qualified management, and
a rock-solid business plan isn’t enough
to attract the necessary growth capital.
In fact, the scarcity of available funding
often threatens their company’s very
existence. Fortunately for those
qualified business leaders who know
the path, Canada may have the answer.
In this capital market, the saying has
become: “Go north young man,
go north.” And by that we mean to
Canada.
In more than 45 years as corporate
and securities lawyers we’ve never
witnessed a tougher time or market
for qualified American companies
to raise the required capital. In the
’70s and ’80s, with underwriters on
virtually every corner, we could raise the
most reasonably priced capital available,
public capital, with a Securities and
Exchange Commission (SEC) filing and a
trading market supported by analysts. In
one IPO, we incorporated in Delaware,
cleared it with the SEC, raised $10 million
from the public, and were trading on the
NASDAQ, all within 60 days.
That is no longer possible in the United
States for mid to small-sized offerings.
Today, Wall Street rarely looks at a market
cap smaller than $300 million, and anything
earlier than a D or E round (that’s after
raising A, B, and C) is almost always too
early for the risk-adverse Silicon Valley
venture capitalists. Yet deals are getting
done in Canada because the mindset there
is always open to smaller investments.

Today, the Toronto Stock Exchange
(TSX) is the third-largest stock exchange
(by number of listings) in the world,
hosts the largest natural resources
equity trading market anywhere,
and is a leader in number of IPOs.
For more than a century, Canadians
have funded the development of their
own substantial natural resources
industries (oil, gas, mining, power,
etc.) through private placements and

small public offerings. The TSX
understands the power of pooling
investments to develop companies.
As an example, U.S. companies raised
$4.4 billion on Toronto exchanges
in 2012, further demonstrating that
Canada is still in the investmentmaking mode.
Canada largely escaped our recent
Great Recession, with no bank failures
and a stronger exchange rate with
the U.S. dollar. Capitalizing on their
favorable position, Canadians invested
heavily in U.S. opportunities. In 2012,
Canadians bought more than 11,500
homes across Maricopa County,
put the floor in Arizona’s real estate
industry, and sparked a 35 percent
surge in Arizona housing values last
year. More than 878,000 Canadians

visited the state in 2012, an increase of
450,000 from 2005, with expectations for
2013 that could reach 1 million. It’s time
Arizona’s best and brightest companies
turn their attention to Canada’s capital
markets.
The Toronto Stock Exchange and a
retinue of large institutional investors and
sophisticated investment bankers have
visited Arizona at least seven times in the
last six years. Each time the message is
clear: “We have more capital in Canada
to invest than qualified candidates to
take it.”
They invite Arizona companies
to find capital in Canada. What
growth-minded business wouldn’t
accept that invitation? Has New
York, Chicago, or Silicon Valley
extended a like invitation? Only
to our own detriment do Americans
overlook the professional investment
resources available north of the
border. So what are you waiting
for?
Several Arizona-based technology
companies have recently blazed the trail,
with fundraising initiatives that ranged
from less than $6 million to more than
$60 million. For example, one recent client,
a 10-year-old company, had a compelling
business but no revenue. It raised $17.5
million in five tranches thanks to the
Toronto-based investment community.
Was it easy to do? No, it was incredibly
hard. We were successful because we
had the right players on each side of the
border, including a very capable CEO,
and because the company was ready for
rigorous evaluation. One American financier
called that success “a miracle.” Actually,
it is a testament to Canada’s open-minded
investment community. One simply needs
to know that the path today is north.
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“Every advance in computer technology helps us
move ever closer to finding new and better ways to
diagnose patients.”
— Dr. Jeffrey Trent
TGen’s President and Research Director
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ENERGY MAP

Canada is the largest foreign supplier of
every form of energy to the United States.

America’s Reliance on Canada
BY JAMES L. COPLAND

source: Canadian Centre for Energy Information

T

30

he wide and scenic Canadian
landscape also conceals large
stores of the world’s richest
natural resources. Canada is one
of the world’s few exporters of energy in
the form of crude oil and natural gas.
Renewable energy resources, including
hydro, solar, wind, biomass, and tidal
power, have been studied, embraced, and
implemented with such success that
Canada has become known as a global
powerhouse when it comes to renewable
energy. Despite seasonal clouds bearing
snow, which in some provinces can last
four or five months each year, Canada has
also become a world leader in the use of
solar energy.
The energy trade relationship between
Canada and the United States is solid,
strong, and secure. To fuel the growing
appetite of the recovering U.S. economy,
Americans depend on the reliable, steady,
and sustainable delivery of energy from
Canada. Canada is the single largest
supplier of imported energy and renewable
energy products to the United States, with
Canada also importing certain energy
from the states, particularly electricity and
natural gas.
Ranking as the world’s third-largest
producer and second-largest exporter of
natural gas, Canada exported more than
2 million cubic feet to the United States

in 2012. Canada is also a major supplier
of electricity (in the form of clean hydroelectricity) to several states on the East
Coast, the upper Midwest, the Pacific
Northwest, and California.
Canada holds the second-largest oil
reserves in the world and remains the
sixth-largest producer of oil. In 2011,
Canada’s total oil production was
3 million barrels per day, with output
expected to rise further with increased
extraction from the oil sands. The sands
in Alberta contain total oil reserves that
are ranked second only to those in Saudi
Arabia. The oil sands contain more than
97 percent of Canada’s estimated 174
billion barrels of oil reserves.
And then there’s the much-anticipated
energy development project from
Calgary-based TransCanada Corporation—
the Keystone XL pipeline. This
controversial project is now in the 67th
month of the approval process, and the
start date has now been pushed back to
mid- to late 2015. This is classic example
of how the private-sector, cross-border
approval process needs streamlining.
Waiting five-plus years for government
approvals on a project that quenches
America’s thirst for both energy and jobs
creation is simply bad for business.
This pipeline will run a total of 1,661
miles and will deliver crude oil from

Hardisty, Alberta, southwest to Houston,
Texas. The planned route will go through
Saskatchewan, Montana, South Dakota,
and Nebraska, continuing on through
Kansas to Cushing, Oklahoma, and then
to its final delivery point in Port Arthur,
Texas. Upon completion, it will increase
Canada’s daily export production to the
United States from 590,000 barrels to
roughly 1.1 million barrels. While under
construction, the pipeline (which
represents a $7 billion stimulus to the
economy) will create the equivalent of
20,000 high-wage manufacturing jobs,
as well as 120,000 indirect jobs in the
supply and services sectors.
Specific to Arizona is the $500 million
natural gas power-generating station
made possible by TransCanada in 2011.
Arizona’s Salt River Project signed a
20-year agreement to purchase power
from the 12 turbines in this facility. As
the demand for power continues to grow
across Arizona (and the state attracts more
businesses and families), TransCanada has
established an industry reputation for
building the necessary infrastructures to
supply the state with additional energy.
All Americans should have a better
understanding of how much energy
Canada supplies to the United States and
how the American economy relies upon
this steady flow—and Arizonans should
be paying the closest attention, as Canadian
companies from all sectors of industry
continue to invest heavily within the state.
The U.S. currently imports about 10
million barrels per day of crude oil, and
Canada accounts for nearly 30% of that
total.
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Shell Oil Jackpine open pit mine
Fort McMurray, Alberta

Securing America’s Energy Future
TransCanada is committed to help strengthen U.S. energy security
Our Keystone XL pipeline project will improve U.S. energy independence by
delivering U.S. domestic and Canadian oil to the Texas Gulf Coast refineries
that need it. And it will create thousands of jobs for the best pipeline workers
in the world.
At TransCanada we want to be more than a pipeline company; we work hard
to be a trusted neighbor.

www.keystone-xl.com
1.866.717.7473
TRANSCANADA CORP.
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RBC Bank is proud to serve you
on both sides of the border.
If you’re a Canadian spending time in the U.S., you have unique banking needs. Fortunately, for more than a
decade, RBC Bank has been offering a variety of banking solutions specifically suited to your cross-border
needs. Get access to your money whenever and wherever with RBC Bank’s cross-border checking packages.
You’ll benefit from the convenience of a single sign-on to your RBC Canadian and U.S. online banking and

stocks

Looking North to Finance Growth
by Toronto Stock Exchange and TSX Venture Exchange

Invest in the World

the free and immediate transfer of funds between your accounts. Plus, you can deposit funds anywhere with
remote deposit capture through your smartphone or personal scanner.

TSX and TSXV offer
investors a diverse stock
list of companies across
a number of sectors
including technology,
clean technology, life
sciences, mining, oil and
gas, real estate, and financial services.
These companies operate around the world
and span a broad spectrum of market
“The concentration of capital markets expertise in Toronto, supported
by a vibrant investor base, has created an ecosystem in which global
companies can raise capital quickly and efficiently,” said Kevan Cowan,
president, TSX Markets and Group Head of Equities, TMX Group.

C

To learn more about Cross-Border Banking from RBC Bank, contact
Senior Relationship Manager, Tania Ward, at 602-381-5308.
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ompanies based in Arizona can
look to Canada as an attractive
source of growth capital. Toronto
Stock Exchange (TSX) and
TSX Venture Exchange (TSXV) both
provide growth platforms for companies
at almost every stage of development,
from early-stage pre-revenue to more
mature, and in a well-supported financial
environment built on strong economic
fundamentals.
In 96 financings last year, U.S.headquartered companies listed on
TSX and TSXV raised a total of $4.4
billion. U.S.-headquartered companies
on the two exchanges include major
corporations such as General Motors
Company (TSX:GMM.U) and Brookfield
Office Properties Inc. (TSX:BPO), as
well as more junior firms such as XPEL
Technologies Corp. (TSXV:DAP.U)
and First Potash Corp. (TSXV: FSP) of
Tucson, Arizona.
While Arizona may seem a long way
from Toronto, businesses in the two
jurisdictions have common goals: to
execute on growth strategies and
provide steady returns for their investors.
Teams from TSX and TSXV regularly visit

Arizona and have long had a strong
and productive relationship with the
Canada Arizona Business Council.
Together, they have collaborated on
many initiatives including several
TSX-driven “Finance Series” events,
Innovation Sector workshops, and
numerous
one-on-one
business
development meetings. In addition to
its strengths in the mining and real
estate sectors, Arizona is widely known
as a hub for innovation, and because
of this, local businesses and investors
alike are particularly well suited for the
opportunities available on TSX and
TSXV.
This publication is not intended to provide
legal, accounting, tax, investment, financial
or other advice and should not be relied
upon for such advice. This is not an
invitation to purchase securities listed on
Toronto Stock Exchange and/or TSX
Venture Exchange. TMX Group and its
affiliated companies do not endorse or
recommend any securities referenced in
this document.
©2013 TSX Inc. All rights reserved. Do
not sell or modify this publication with
TSX Inc.’s prior written consent.

capitalizations.

TSX & TSXV: A strong track
record
•

Third-largest exchange group in the world
by capital raised

•

#1 venue in the world for listing
mining, oil and gas, and clean technology
companies

•

70 percent of all mining capital in the
world was raised on TSX and TSXV in
2012

•

$7.2B raised by real estate companies
in 2012

•

More than $1B raised by clean
technology companies in the last four
years (2009–2012)

All figures as at of December 31, 2012 (in USD)

AZ companies listed on
TSX & TSXV
1.

GWR Global Water Resources Corp.
(TSX:GWR)

2.

International Minerals Corporation
(TSX:IMZ)

3.

Mercator Minerals Ltd.* (TSX:ML)

4.

Algae Biosciences Corporation
(TSXV:ABV)

5.

Enssolutions Group Inc.,
(TSXV:ENV)

6.

First Potash Corp. (TSXV:FSP)
		
Q-Gold Resources Ltd. (TSXV:QGR)

7.

* Graduate of TSX Venture Exchange
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Words that matter:

Integrity, liquidity and opportunity.
Toronto Stock Exchange and TSX Venture Exchange
are undisputed global leaders in Mining, Energy
and Clean Technology. The Exchanges are also home
to international real estate companies, hundreds
of Exchange Traded Products and some of the
world’s leading financial services companies.

Toronto Stock Exchange (TSX) and TSX Venture Exchange are part of TMX Group…
equities, derivatives, fixed income, energy, data and over 160 years of know-how under one roof.
Current as of April 30, 2013.
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Preparing
American
companies
for successful
capital formation
Preparing
clients
for successful
capital formation
ininthe
and the
the United
United Kingdom
Kingdom
theUnited
UnitedStates,
States,Canada,
Canada, and
for
forover
over 40
40 years.
years.
ROGERS LAW, LTD.
Robert K. Rogers, Managing Partner
rrogers@rogerslawltd.com 602.852.5550
www.RogersLawLtd.com

Cross-Border Banking,
Accounting and Credit
BY JAMES L. COPLAND

A

lmost one trillion dollars in
direct foreign investment
flows annually between Canada
and the United States. This
is great for both countries, but it could
be better. Bilateral business transactions
are outdated and cumbersome, as two
separate entities on either side of the
border are required for every part of the
negotiation and transaction process—
one that understands Canadian banking
regulations and another that understands
U.S. banking. Today’s system is a Stone
Age method of conducting business
between two super (trading) powers, and
one that requires an immediate overhaul
so that it’s compatible with 21st century
standards. The existing system creates
delays and significantly increases the cost
of doing cross-border business for every
corporation.
Every company, whether Canadian
or American, seeks a stable and trustworthy
entity with a solid track record when
looking to partner with a bank or financial

institution. A few esteemed American
banks operate in Canada (e.g., Bank of
America and Northern Trust), whereas
many of Canada’s leading banks (also with
solid global reputations) already have sizable
operations in the United States. And, almost
all of them continue to grow and expand
their presence in U.S. financial markets—
with an emphasis on Arizona.
However, cross-border business dealings
between the two countries still pose
significant problems. Canada and the
United States operate under two vastly
different credit rating and reporting systems.
At the street level, systems used by each
country get complex when dealing with
the other. Two sets of everything to facilitate
cross-border business transactions are
necessary: two legal firms, two accounting
firms, and two banks, all requiring the
services of at least one professional entity
on either side of the border.
Canadian companies doing business in Arizona require an established
U.S. banking facility, which could

be either a U.S. division of a
Canadian
bank
(RBC
or
BMO Bank, for example) or an
established Arizona bank, such as
Alliance Bank of Arizona, First
Bank, or MidFirst Bank. Likewise,
a company in Arizona or any other
state that seeks to establish roots
in Canada will require an established Canadian banking facility.
And then there’s the accounting
connection.
As Robert Keats, president
of KeatsConnelly, a Phoenix
cross-border tax and accounting
specialist, stated, “Accounting
issues always come into play, and
Canadian companies attempting
to do business in the U.S., or U.S.
companies seeking to do the same
in Canada, require a specialty crossborder accounting firm. They
can’t risk double taxation and must
be aware of the advantages offered
by the Canada/U.S. tax treaty.”
Simply put, one needs to seek out
an experienced firm with a staff
that is already trained in all facets
of cross-border matters.
Another roadblock in today’s
banking arena is one’s ability to
establish individual credit for
business banking. In the United
States, the creditworthiness of
a person or entity is based on an
individual’s Social Security number
or tax ID number, a system used
only by the United States. Even
though all Canadians are issued a
Social Insurance Number (SIN)
by the government, which is similar
to a Social Security number in the
United States, creditworthiness
in Canada is based on a consumer
credit report that is overseen by
the banking sector, not the
government-issued SIN.
This imposes another set of
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problems for all Canadians living in or
moving to the United States, as well as
those who have U.S. business interests
or investments, who seek to establish
credit in the United States. As a result
of the outdated two-country system,
almost every Canadian who applies
for credit at a U.S. bank is declined.
That’s because Canadians do not have
a Social Security number, so they don’t
show up on any reports under the U.S.
credit (checking) system. Hence, most
Canadians have no ability to secure
credit for personal loans, credit cards,
real estate, cars, or other consumer
items, even though many who are
investing in the United States are
millionaires. By not possessing an
American Social Security number,
which is required by U.S. banks,
Canadian citizens who may spend up to
half the year in the United States can’t
establish credit. Under the new immigration
bill being proposed in Washington,
D.C., a section known as the “Canadian
Retiree Visa” would allow Canadians
the opportunity to reside in the states
for up to eight months every year. That
certainly improves the residency issue,
but it does little to help the creditworthiness of Canadians in the United
States.

FINDING FINANCIAL
PROFESSIONALS WHO
UNDERSTAND CROSSBORDER POLICY IS
PARAMOUNT
Today, it seems that even a stellar
Canadian credit report will not convince
U.S. bankers to extend credit to Canadian
citizens. Here’s a common story that
plays out time after time: A Canadian
entrepreneur (perhaps a president or a
CEO) partners with a U.S. bank to set
up a business or facilitate a $100,000,000
business transaction between his or her
company and an American entity (e.g.,
40

a business concern headquartered in
Arizona). After that business transaction
has been completed, the corporate officer
then turns to the very same bank executive
and asks for a loan to purchase a
residence in Arizona. In 99.9 percent
of all cases, the home loan is declined
and the Canadian executive is forced
either to pay cash for a residence or find
a property to rent. “I have witnessed
first-hand through my twenty-two year
banking career in Arizona the increased
importance
of
Canadian-Arizona
business relationships. The CanadianArizona business connection is a
natural extension of the more global
society in which we live. Our Bank
is committed to helping clients make
cross-border commerce as seamless as
possible,” says Julian Fruhling, Senior
Vice President at Alliance Bank of Arizona.
The Canadian and U.S. governments
must create a transparent two-country
consumer credit-reporting system. This
is an essential next step for growing
both economies so that Canadians and
Americans can more easily live and do
business in either country. What kind of
economic goodwill would occur if the
current governments decided to make
advancing economic growth and transparency
a priority for private real estate investors?
ABOUT CANADIAN BANKS
Astounding to almost all Americans
is the fact that Canada has just eight
publicly traded banks, two of which are
primarily regional lenders. So, Canada has
essentially six national banks, whereas
the U.S. has roughly 6,500—and that
number is down from pre-financial crisis
levels, when American banks totaled
more than 15,000. As further evidence
of Canada’s superior banking system,
no Canadian banks failed during the
recent global financial crisis, nor did
any receive “bail-out” funds from the
Canadian federal government. Canadian
banks are on top of their game, and it shows!

The World Bank ranks Canada fifth
in terms of strength of investor protection. Amid the world’s worst financial
crisis, investors took comfort in knowing
that Canada had the soundest banking
system among the G-7 group of allied
countries. In fact, while most American
banks were running for cover, Canadian
banks, with their strong balance sheets,
went on a shopping spree and spent nearly
$40 billion buying up strategic U.S. assets.
In 2012, Canadian banks continued their
spree and spent another $14 billion to bolster
their U.S. portfolios.
Also during the financial crisis, Standard
and Poor’s TSX Composite, which tracks
Canada’s eight publicly traded banks, rose
4.8 percent—compared with a 56 percent
decrease in the KBW Bank Index (BKX),
which includes the stocks of 24 leading
U.S. banks.
Canadian banks that have a major
presence in the U.S. banking sector are
the Toronto-Dominion Bank, which
operates in the U.S. under the TD
Ameritrade brand; the Bank of Montreal
(BMO), which operates in the U.S.
under the BMO Bank brand; and the
Royal Bank of Canada (RBC), which
operates under the RBC brand. Currently,
BMO Bank has more than 60 branches
across Arizona. Three Arizona-based
banks that are members of the CABC are
the Alliance Bank of Arizona, First Bank,
and MidFirst Bank.

CANADA’S SIX LARGEST BANKS (BY ASSETS)
1.
2.
3.
4.
5.
6.

Royal Bank of Canada – RBC
TD Bank Financial Group – TD Ameritrade
The Bank of Nova Scotia
Bank of Montreal – BMO Bank
Canadian Imperial Bank of Commerce
National Bank of Canada

BANKS OPERATING IN ARIZONA
1.
2.
3.
4.
5.

Alliance Bank of Arizona
First Bank
MidFirst Bank
BMO Bank (Canadian)
RBC (Royal Bank) (Canadian)
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Will your Arizona subsidiary export
goods and services?
The Arizona District Export Council can help

BOOK A MEETING THIS YEAR

PLAN ON
BIG REWARDS
Arizona District Export Council (AZDEC) assists Arizona
subsidiaries with the export of products and services
Tap into the AZDEC members’ direct experience
with doing business abroad in a variety of business
segments. The AZDEC communicates regularly with:
• Arizona businesses and associated supply-chains
• Local, state and federal leaders
• The U.S. Commercial Service in Arizona
(CS Arizona)
AZDEC members can provide one-on-one interaction
with Arizona company leaders about various trade
and international business matters, export-oriented
training and resources, contacts to local, state, and

federal leadership and support, and connections to
CS Arizona.
CS Arizona provides connections to over 150
overseas Commercial Service offices for assistance
in international business expansion through:
• Contacts to international buyers
• Country-specific market intelligence
• Trade counseling and support, including
commercial diplomacy when needed
AZDEC members are appointed by the U.S. Secretary of Commerce and tasked
with providing leadership in international trade through AZDEC’s 30+ member
council of Arizona international trade veterans and experts.

Find out more at www.exportaz.org

Experience more than $50 million in renovations to The Phoenician’s
conference space. From the 22,500 sq ft Grand Ballroom, foyer and
adjacent meeting rooms that now joins seamlessly to the
15,000 sq ft Camelback Ballroom.
BOOK A MEETING AT THE PHOENICIAN
BY SEPTEMBER 30, 2013 AND RECEIVE:
> Up to 100,000 Starpoints® signing bonus
> Rebate on master-billed rooms
> An added benefit of your choosing
Explore the possibilities at
STARWOODMEETINGS.COM/OFFER
800 888 8093

It's time
to invest in
Arizona's top
innovators.
+

=

At CTI we teach through hands-on projects with industry sponsors that
prepare students to create solutions through technology-based innovations.
Companies that hire CTI grads employ job-ready professionals from an institution
nationally recognized for incorporating real-world experiences into our curriculum.
Our 13,000 alumni living in the greater Phoenix metropolitan region are uniquely
prepared to innovate in the fields of engineering, industry management and applied
sciences.
In 2012, the National Academy of Engineering named CTI at Arizona State University
1 of 29 programs in the country that effectively incorporates real-world experiences into higher education curriculum.

&
Learn more at technology.asu.edu
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The North American Law
Degree: One Lawyer, Two
Countries

Discourage litigation. Persuade your neighbors to compromise whenever you can.
~Abraham Lincoln, 16th president of the United States

BY MARY L. HOLDEN

C

onsider well these statements from men of the law,
one American, the other Canadian. A border may
separate the two countries, but under the law, all
men and all women are considered equal, thanks to the British
Common Law that created the foundation for this belief.
As keepers of the law, attorneys are trained to place reason
before passion in the midst of anger or diff icult
negotiations. They effect collaboration, peace, and relief. Few
lawyers are able to attain the ability to practice law in more than
one country, but now they can be educated, at one time and in
one place, to know and practice law in the United States and
Canada. Where? At Arizona State University (ASU).
Although most other states in the 50 united ones are closer
to the Canadian border than Arizona is, ASU’s Sandra Day
O’Connor College of Law is the first law school in America to
offer this kind of training. As early as spring 2015, there will be
more attorneys in the world who are certified to practice law
in both Arizona and Canada through the attainment of ASU’s
North American Law Degree.
Douglas Sylvester, dean of the law school, which is located
on ASU’s main campus in Tempe, said the inaugural class of
candidates for the North American Law Degree would
graduate in the spring of 2016. Current first-year students started
coursework for the degree in January 2013. In fall 2014, the law
school plans to offer a Master of Laws (LL.M.) degree in North
American law, and that class will graduate in the spring of 2015.
The program has attracted a lot of attention. Sylvester said,
“We have had many applications. In fact, applications from
Canadian citizens—and landed immigrants of Canada—have
increased 50 percent since we announced the program in
December, and both the quality and quantity of applicants has
dramatically increased. We fully anticipate there will be
Canadian and U.S. citizens who will graduate from this
program.”
As he explained it, the process for earning the degree

The attainment of a just society is the cherished hope of civilized men.
~Pierre Elliott Trudeau, former prime minister of Canada
and entering a law practice on behalf of any company or
individual that requires legal services in both countries is
efficient. “[S]tudents will be eligible to sit for the Arizona bar
examination in February of their third year. Arizona is one of
only a few states to allow students to sit for the bar before
graduation. This means that students in our North American
Law Degree program may, if they desire, sit for the bar exam
in Arizona, and then prepare for the Canadian bar examination
and certification even before they graduate from ASU. There
are differences between each state and each province in terms
of bar admission, but our graduates will be fully supported by
the College of Law, no matter which bar(s) they take or when.”
Admission to any of the provincial Canadian bar associations requires “articling” and an apprenticeship that lasts
about 10 months. “As it turns out, Canadian law schools are
finding it difficult to obtain articling
opportunities for all of their graduates.
We are confident that we can do
better and provide articling
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RECOGNITION OF EXCELLENCE
ASU is ranked 79th in the world by the Academic Ranking of World Universities. ASU ranked 46th among all
universities in the United States and 26 among all public U.S. universities.

opportunities for all of their graduates. We are confident that
for students who earn the degree and admires the way that ASU
we can do better and provide articling opportunities for all of
plans to “streamline the admittance procedures on both sides of
our graduates either in Canada or in Phoenix. Based on ASU’s
the border.”
North American reputation, we are confident
Areas of the law that are commonly practiced
that our graduates will be sufficiently in demand
between the two countries are “cross-border
and that we can be of service in placing them
taxation, real estate transactions, family law,
where they desire to practice,” Sylvester
and cross-border regulatory work,” according
acknowledged. “There are ways of doing
to Sylvester.
articling outside Canada.”
Although there is considerable distance
One Arizona lawyer practiced in Canada for
between Arizona and the Canadian border,
twelve years before joining Snell & Wilmer, a
Sylvester is helping to bridge it. Like Lowell,
law firm based in Phoenix with offices in Tucson
he was born in Canada.
and throughout the Southwest. His experience
In the months to come, this new degree
shows the practical value of the North American
program is bound to evolve. Sylvester said, “Our
Law Degree. Thomas Lowell, a dual citizen of
focus now is on curriculum development,
Dean Douglas J. Sylvester
Sandra Day O’Connor College of Law
Canada and the U.S., said, “I believe I spent
developing relationships with Canadian law
approximately 200 hours in study and preparation
firms, establishing articling opportunities for
to take the bar exam in Arizona. Since both
our graduates, and recruiting new students. As
countries are based on the British Common Law
things move forward we are happy to provide more
system, there were only some areas of law which were somewhat
information. That said, we have already been inundated with
unique. For example, the U.S. Constitution law was an entirely
requests from Canadian lawyers and professors to join our
new subject for me.” Thomas said there are many opportunities
program and for firms to be more deeply involved.”

A proven track record.
By way of strong discipline.
When you require a higher level of financial services, confidence
matters. Both in your assets and in the person you’ve entrusted
to manage your money. At MidFirst Private Bank, we believe these
are linked. Our discipline is finding a balance between investment
innovation and strategically sound decision making. The result is
a long-term solution that suits all of your goals.

Conveniently located in DC Ranch Marketplace

midfirstprivatebank.com
480.384.5760

Member FDIC
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Canada’s Role in Arizona’s Mining Industry
BY FRANCIS R. McALLISTER, JR.

J

Morenci is THE WORLD’S LARGEST OPEN PIT
copper minE (about 50 miles northeast of
Safford, ARIZONA).
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ust over a century ago, Arizona
officially became the 48th state
in the United States. During
the last 100 years, mining has
continuously contributed to Arizona’s
development, economic growth, and
job creation through the state’s rich
mineral resources. Today, hard rock
mining remains a vibrant part of many
Arizona communities, contributes tens
of thousands of jobs in the state and
billions of dollars in economic benefits.
At the Arizona Mining Association
(AMA), we want to see a strong mining
industry continue to produce jobs and
economic benefits for Arizona as it has
done for more than a century. This is
why the AMA promotes sound public
policy at all levels of government, supports
the sustainability of a safe and responsible
mining industry, and works to educate
the public about the benefits of mining.
During the last several years, the
AMA has been fulfilling its mission
through actively working with the state’s
elected officials and regulatory agencies to
promote laws and regulations that help the
mining industry operate more efficiently
while ensuring proper oversight from
state agencies. We strive to ensure that
key thought leaders and decision makers
have fact-based and supportive information
on issues affecting the Arizona mining
industry. We actively present at public
hearings and forums in support of our
member companies to provide information
on the benefits of mining.
One of Arizona’s most significant
assets is the state government. Governor
Jan Brewer has a strong business focus
and has been a vocal supporter of safe
and sustainable mining. The majority of
the Arizona state legislature also supports
mining and mining initiatives, and the

state’s regulatory agencies are very active in
working to ensure that mining is done
in a safe and proper manner. The support
that is provided by these outstanding
elected officials and government agencies
truly helps promote the mining industry
in Arizona.
In 2011, Arizona miners produced
more than 750 thousand tons of copper,
representing 68 percent of all of the copper
produced in the United States. This is a
significant achievement and added jobs
and revenue to the state. However, these
numbers could be much larger. Canadian
mining companies Augusta Minerals
and Curis Resources Ltd., along with
Rio Tinto of the United Kingdom, are
all looking to develop copper mines in
Arizona. These projects have the potential
to significantly add to the amount of
copper produced in the state of Arizona
as well as add thousands of jobs and billions
of dollars in economic impact to the
state. The AMA looks forward to the day
when these Canadian and U.K. companies
are operating in this great state.
Contributing to the strength of
Arizona’s mining industry is the state’s
fantastic mining workforce. Mining has
been a part of Arizona since before it
became a state, and mining knowledge and
experience has been handed down from
generation to generation. The mining
industry in Arizona provides these
experienced workers with high-paying
jobs. The average total compensation
and benefits per worker in the state’s
mining industry was close to $108,000,
versus about $47,000 for all other industries
in Arizona combined. This is based on
an analysis of the economic impact of
the mining industry on Arizona in 2011
as prepared by the L. William Seidman
Research Institute at Arizona State

University. In addition, an article published
last year by Bloomberg.com reported
that 2012 graduates from the South Dakota
School of Mines and Technology are
earning more than Harvard graduates,
which bodes well for states like Arizona
that have a thriving mining industry
and that depend on the next generation
of workers having solid knowledge of
the industry.
As previously pointed out, Canadian
mining companies are investing in Arizona
copper projects; however, they are also
investing in other commodities in
Arizona. American Bonanza Gold
Corp., a Vancouver-based gold mining
company, started the Copperstone gold
mine in Arizona’s La Paz County in
2011. Other Canadian companies are
in the early phase of permitting for projects
that will produce silver, potash, and
uranium. The eventual development of
projects in these commodities will
further diversify the Arizona economy,
maintaining employment and revenues
when other commodity prices experience
down cycles. A tremendous ArizonaCanada partnership continues to provide
mining knowledge, expertise, and
investment to the state of Arizona, and
the partnership looks forward to the
continued investment by Canadian hard
rock miners in the state.
Sound public policies, a safe and
responsible mining industry, a forwardthinking government, high-paying jobs,
and tens of thousands of workers in
or supporting the industry—all while
producing metals that drive the state’s
economy and support today’s standard
of living … this is a recipe for success
that the AMA works toward each day
and one that ultimately will benefit all
Arizonans.
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business listings
ALLIANCE BANK OF ARIZONA
Phone: 480-998-6538
Contact: Julian Fruhling, Senior Vice President
Email: jfruhling@alliancebankofarizona.com
Website: www.alliancebankofarizona.com
american web
Contact: Clarke Fine
Phone: 303-321-2422
Email: clarkef@americanwebinc.com
Website: www.americanwebinc.com
aRIZONA DISTRICT EXPORT COUNCIL
Contact: Karen Dickinson, Chair
Phone: 520-670-5808
Email: karen.dickinson@exportaz.org
Website: www.exportaz.org

curis resources (arizona) inc.
Phone: 520-374-3984
Email: info@curisresources.com
Website: www.curisresources.com
DIANE OLSON TEAM, UNITED BROKERS GROUP
Contact: Diane Olson
Phone: 480-794-1106
Email: diane@dianeolsonteam.com
Website: www.dianeolson.ca
DIRTT Environmental solutions
Contact: Mary Wolf-Francis
Phone: 602-628-5246
Email: mwolf@dirtt.net
Website: www.dirtt.net

MIDFIRST BANK
Contact: Lisa Handley
Phone: 480-384-5760
Email: lisa.handley@midfirst.com
Website: www.midfirstprivatebank.com

plaza companies
Contact: Carol Kleinberg
Phone: 623-972-1184
Email: info@theplazaco.com
Website: www.theplazaco.com

Arizona, The Grand Canyon State
Phone: 1-877-556-4159
Email: arizonaguide@azot.gov
Website: www.arizonaguide.com

firstbank
Contact: Angelo Chin Foo
Phone: 602-381-7807
Email: angelo.chinfoo@efirstbank.com
Website: www.efirstbank.com

blake, cassels & graydon llp
Contact: Geoff Belsher
Phone: 212-893-8223
Email: geoff.belsher@blakes.com
Website: www.blakes.com

GILBERT, Arizona
Contact: Dan Henderson
Phone: 480-503-6010
Email: econdev@gilbertaz.gov
Website: www.gilbertedi.com

city of glendale - ECONOMIC DEVELOPMENT
Contact: Jeanine Jerkovic
Phone: 623-930-2985
Email: jjerkovic@glendaleaz.com
Website: www.glendaleaz.com

KEATSCONNELLY
Contact: Barbara Madden
Phone: 602-955-5007
Email: barbaram@keatsconnelly.com
Website: www.keatsconnelly.com

RUSS LYON SOTHEBY’S INTERNATIONAL REALTY
Contact: Cheryl D’Anna
Phone: 480-319-3800
Email: cheryl.danna@russlyon.com
Website: www.russlyon.com

The College of technology & innovation, asu
Contact: Anshuman Razdan, Ph.D.
Phone: 480-727-1672
Email: razdan@asu.edu
Website: www.technology.asu.edu

LONGVIEW
Contact: Dan Sottile
Phone: 888-510-0840
Email: dan.sottile@lvs1.com
Website: www.longviewsystems.com

Transcanada corp.
Contact: TransCanada Corporation
Phone: 1-800-608-7859
Email: communications@transcanada.com
Website: www.transcanada.com

cOLTON COMMERCIAL
Contact: Dan Colton, CCIM
Phone: 480-894-3633 (direct)
Email: dcolton@coltoncommercial.com
Website: www.coltoncommercial.com

MARICOPA ASSOCIATION OF GOVERNMENTS
Contact: Denise McClafferty, MPA
Phone: 602-452-5033
Email: dmcclafferty@azmag.gov
Website: www.azmag.gov
www.greaterphoenixrising.com

TORONTO STOCK EXCHANGE & VENTURE EXCHANGE
Contact: Justin Canivet
Phone: 416-947-4710
Email: diversified@tsx.com
Website: www.tsx.com

cox business
Contact: Matt Daniel
Phone: 623-328-2105
Email: matthew.daniel@cox.com
Website: www.coxbusinessaz.com

merrill lynch/bank of america
Contact: S. Christopher Gale
Phone: 480-607-8765
Email: schris_gale@ml.com
Website: www.ml.com

Your
Arizona
Business
Partner

the phoenician
Contact: Michele Comete
Phone: 480-423-2556
Email: michele.comete@luxurycollection.com
Website: www.thephoenician.com

RBC BANK
Contact: Tania Ward
Phone: 602-381-5308
Email: tania.ward@rbc.com
Website: www.rbcbank.com
Rogers law, ltd.
Contact: Robert K. Rogers
Phone: 602-852-5540
Email: rrogers@rogerslawltd.com

UNITY TELECOM
Contact: Brooke Miller
Phone: 905-952-2540
Email: bmiller@unitytelecom.net
Website: www.unitytelecom.net

Kelly Conner

Julian Fruhling

Senior Vice President
Alliance Bank of Arizona

Senior Vice President,
Regional Manager
Alliance Bank of Arizona

602.629.1701

A division of Western Alliance Bank. Member FDIC.
04/13
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480.998.6538

alliancebankofarizona.com

Western Alliance Bank is an affiliate of Western Alliance Bancorporation
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FLORENCE COPPER:
BUILDING A NEXT GENERATION
COPPER PRODUCER

“Curis is advancing the development of a safe in-situ copper recovery project at Florence
Copper which will be an important asset and source of jobs for the Town of Florence, Pinal
County and surrounding communities. We look forward to continuing to build strong
business relationships in the State of Arizona as we advance the Florence Copper project.”
Michael McPhie
President & CEO, Curis Resources Ltd.

Curis Resources Ltd. is a mineral exploration and development company, based in Vancouver, Canada. The
company’s principal asset is Florence Copper, an advanced stage in-situ copper recovery (ISCR) project in
central Arizona. More information on the Florence Copper project can be found at www.florencecopper.com

TSX:CUV

www.curisresources.com

